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“Security in every sense” is the motto
of Motorysa and Avira – the best partner 
concerning computer security

distribution partner



The representative of Mitsubishi Motors in 
Colombia has been making this motto a rea-
lity in his daily work since 1967. Motorysa as 
an enterprise has to be as solid and reliable 
as the excellent Japanese automobiles he is in 
charge to market.

The engineers of the Motorysa IT department are used to the 
high level quality concepts of the brand they represent. This 
is why they were looking for an antivirus solution which is 

fast, effective and reliable. It is hardly surprising that they 
wanted to offer their users a work experience comparable 

to the feeling of secu-
rity that people have 
while driving their 
cars.

A decision like this 
requires a great deal 

of caution. For this reason, the IT department at first acqui-
red a few Avira licenses and replaced some existing licenses 
of another well known antivirus brand they had been using 
for years and installed them in a few special work centers. 
Shortly afterwards, tests were conducted in the heart of the 
enterprise’s data infrastructure, because of the good results 
Avira provided in the initial deployment.

The results were quite satisfactory for the IT department. 

“The high level of effectiveness, the compatibility with the 
working applications and the reliability of the product are 
qualities Avira offers,” according to John Leal, the Motorysa 
system administrator. 

“We saw it as a challenge to demonstrate the Avira products 
to an IT department as demanding as Motorysa. They found 
great advantages in the change to Avira. Of course, they had 
doubts at first, as they had been working quite a while with 
a more popular antivirus product, but the results spoke for 
themselves and now we are happy to have them as our cus-
tomers,” said Javier Fonseca, responsible for the activities of 
Avira in Colombia.

After the Avira products were proven in the heart of the 
Motorysa data center, the enterprise decided to install them 
in the whole company.

The deployment of Avira on all workstations and servers was 
quite simple and the Sogyo support accompanied some spe-
cial requirements for the update system from the beginning. 
The results have been very positive.

The fast response time and the reliability of the Sogyo 
support department as well as the pre-sales advice and 
the service were “excellent” according to  the Motorysa IT 
department.

“We appreciate customers who know something about quali-
ty and expect only the very best. That is why we are so proud 
to work with a company like Motorysa,” said Mr. Fonseca.
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